
 
 

 

SOCIAL/ECONOMIC CAPITAL INVENTORY 

Instructions: To develop call-lists for Discovering Personal Genius activities, informational 

interviews, and job development, list the businesses and organizations you and your immediate 

family patronize, along with the average amount spent or frequency of transactions. Do the same 

for your organization. Consider having all agency staff submit their personal supply chain 

information, and have your Board of Directors submit their personal and organizational supply 

chain contacts as well, in order to leverage their social/economic capital. Get permission from 

your boss prior to conducting this inventory or making contacts within these supply chains. 
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